Philatelic Issues and Opinions

. 1am not buying or selling, at
least not through this column.
Rather, this month | want to

hink out loud™ about how the status of
discount postage also reflects the state of
our hobby. or should I say. about two ma-
jor segments of our hobby.

One of those segments is the people
who bought mint sheets, the other is the
people 10 whom they expected 1o sell
those sheets.

The Mint Sheet Buyers:

They are the people who thought that
they would be able to put their ¢l
through college by invest 1 mint
sheets, Many of them never were stamp
collectors. There were collectors who as
far back as the 19th century purchased
mint sheets, and they, indeed, made good
money on their purchases. That was be-
cause the collecting population was in-
creasing. It might take some time before
those mint sheets rose in value—often
preceded by a drop below face value—
but even if the collector was not around to
make the sale, their heirs were, and deal-
ers had a market for those sheets, either
as sheets or broken into singles and plate
blocks.

By the late 19405 and even more so the.
19505, the ability of previous collectors
1o sell their earlier sheets at a profit cre- |
ated the impression—fostered by “phi
telic investment advisors™—that the same
could be done by purchasing circa-1950
mint sheets at the post office. The concept
was to buy mint sheets as they came out,
set them aside for 15-20 years, then cash
them in at a profit in the carly 1970s or so.

This mint sheet buying continued into
the 1960, even into the early 1970s. It
was around then, however, that reality set

in.

It wasn't so much that the concept was
totally ill but that the supply/e
mand equation changed.

The Mint Sheet Sellers:

These are the same people who pur-
chased those mint sheets, but now,
later, when they—or their heirs—were
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ready 1o cash in. the market had changed, | sheets to later sell at a profit, their target

drastically.

It was inevitable that our collecting popu-
lation would decline. | have discussed this
here before, so. briefly, there was no way
that we could continue 1o attract the millions
of collectors who started when there was an
avid collector (FDR) in the White House. and
later when soldiers returned home from Eu-
ropean, African and Asian theatres of opera-
tion with souvenirs that included worldwide
postage stamps—which then formed the ba-
sis for expanded collections. Some of these
new collectors even moved on 1o become
stamp dealers, speciali
postal history of those foreign nat
first learned of while in the service,
‘e can discuss all
number of people comi
clined. In reality there was no way that the
influx could continue at the rate we enjoyed
from the 1930s through the late 1940s. We
did see a continuing influx into the 1970s, but
afier that the competition from other activi
ties gradually cut into the influx and eventu-
ally led to a decline as more people left the
hobby than entered it.

1 also have discussed here before calcula-
tions I made as to when the decline in collec-
tors would level off. Without repeating those
caleulations here, basically, I had figured that
the people who made up the influx of the
1940s and 19505 would leave the hobby in
the 1970s. 1 would now say that some may
have lefi the hobby as late as the 1980s,

Tsay this for two re: one being the age
calculations. For example, soldiers coming
back in 1945 in their mid-20s could have a
985. And some 19505
if they were in their late
30s or into their 40s, might still be around to
sell in the 19805

The other reason is that many mint sheets
that are now coming on the market include
I5-centers that would have been purchased
in the 1980s—perhaps in some cases by a
son adding to an accumulation, but just as
possibly by the original “investor.

“The Mint Sheet Market
0 while people were still buying mint
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| market was fa

2, at first slowly and then
rapidly. Father Time caught up with the col-
lectors who entered the hobby
*40)s and *50s, including the mint sheet buy-
ers, but with fewer collectors to take their
place, mint sheets were no longer in de-
mand as investment opportunities.

At first, the discounts were modest,
10%-15%...and a dealer making a large
purchase at a bigger discount could gotoa
stamp show in the 1970s and sell those mint
sheets at face value.

That gradually changed, the wholesale
and retail discounts getting steeper. This
was in part because they were an increas-
ing glut as more and more sheets came onto
the market, It also was because dealers and
collectors sensed that there were anxious
sellers who were ready to accept any offer,
You Can’t Always Use Them for Postage

And it was because, today, those postage
stamps no longer can be used for postage.
Yes, they still are valid, but the internet and
emails have replaced first class mail; F
dEx, UPS and USPS use of labels
of stamps have also cut into the need for
stamps: Print indicia and volume mail low
value stamps ( most of the postage
paid by check) took the place of first class
stamps: And even if you want to use post-
age stamps, how do you fit 17 stamps (16 x
3¢ plus a 2¢ stamp) on a first class letter?

It is difficult at times to tell the owner of
a load of sheets that they are not worth any-
where near face value. In particular, famil
members who inherited the sheets may e
press shock, followed by anger directed at
the person making the offer, You can some-
times at least get the seller to understand the
facts of mailing life in the 21st century. And
if they won't accept the facts of postal life
from you, just suggest (diplomatically) that
they “can always use them for postage™—at
which point they will see for themselves.
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